
 

 

  

 

21 Content Marketing 
Tactics that’ll skyrocket 
your search traffic 
Increase your profits 
 
Consistency in implementing best practices is the ticket to long-term 
success in content-marketing. The demand is huge for content-marketing. 
A recent statistic in DemandGen’s 2015 content marketing survey report 
revealed that 75% of B2B purchasers rely on content as a research 
medium when they are looking to make a buying decision. In a nutshell if 
you are looking to drive more traffic and built a profitable online business, 
you may have to seriously reconsider your content strategy. 
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Organisational Goals for content Marketing 

 

Learning from the success and failures of others can help you generate 

search traffic and leads. That’s how we learn what “best practices” are, 
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and that‘s exactly what this in depth pamphlet shows you. I’ll reveal 21 

content marketing best practices to help you cut through the noise and 

reach your ideal customers. 

1. Build More Targeted Landing Pages 

My search traffic almost triple when I created 10 SEO Boost for your 

website and several other internet marketing topics; each of these 

advanced guides has their place in my shop which has its own landing 

pages optimised for applicable keyword. 

 

10 SEO boost for your website- Written by Girlfridayz 

I generated 60% more revenue by optimizing my landing pages for the 

right keywords. I consistently sought to learn more about my market and 

customers and the integrated my new discoveries into content creation. 
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Your business is at the centre of everything we do. Whether you need 

Marketing Consultancy, PA/Admin, Website design or lifestyle 

management, or are looking to start up your business or growth your 

business, we want to work with you to ensure your business life allows 

you to lead the life you want. 

 Whatever your small victory we can help you achieve it 

 Whatever your big achievement we can help you grows 

 

2. Segment Audience to increase Engagement 

Did you know that segmentation is really important for one simple reason 

that most blog readers are not buyers but others are, hence segmenting 

your target audience is difficult to do on your blog or website, instead you 

can use your email auto-responder. Also Facebook and Google analysis 

tool when you create an advert account offer segmentation of audience 

there like and dislike so you can actually target the right audience for 

your services. 

Also some marketer believe that email segmentation is a must however 

you need to create lead and transform these lead in actual paying 

customers to keep. So email marketing is important and to get subscriber 

to your service is important for business survival and viability these days. 

Girlfridayz has written a pamphlet Small Business Tips part 3 – Customers 

service you can purchase this valuable information in my shop. 

3.  Know your audience and give them what they want 

 

 Choose the right keyword which aims at discovering what your 

ideal customers want and looking for. 

 Start by getting a better idea of your existing demands segment of 

the market your business lies in. Google trends is a good place to 

start all you need to do is type your keyword in the search box to 

found out how many searches it renders within a specific period of 

time. 

file:///C:/Users/User/Downloads/virtualgirlfridayz.com
file:///C:/Users/User/Downloads/virtualgirlfridayz.com
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 Also the more you know about your readers, it become easier to 

precisely target your content strategy to them and be more 

effective at doing so. 

 

4. Focus on Facts and think Tactically 

 

 It is a good idea to personally verify data or results through your 

own experimentation such as market testing and heat map. Also 

knowing was true five years ago – or even last year may no longer 

apply so it is a good idea to stay on trends. 

 Through observation, brainstorming and testing, you can come up 

with new concept that others can learn from. It is how you become 

an expert in your field. 

 

5. Target the Millennials with adaptive content 

 

 Adaptive content simply mean the content that support meaningful 

interactions across different platforms 

 Your readers should be able to access your content on a desktop, 

laptop, tablet them continue where they left off using there 

smartphone or being able to complete their purchase through your 

mobile app with absolutely no hassle at all. 

 

6. Leverage the Hedgehog Contact Model 

 

 You should focus on where you are, then scales from there, there is 

no need to worry about the fact your blog isn’t generating 1,000 

monthly visits yet? Instead it a good idea to start small and build 

your audience gradually. So what you need to do so it to create and 

consistently use a use a content strategy that will help you reach 

your goals. 

 If you are able to reach that small goal, the objective of the 

hedgehog model is to treat them marvellously well with high quality 
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and useful content that they will share with their friends, family, 

business associate. 

 Apply the same technique to your email list. Try to get 3 to 5 

subscribers every single day, instead of your list 100 subscribers, by 

the end of the months you will have 90 - 150 email subscribers. 

 

7. Consistently run A/B Test 

 

 Running A/B split test is important if you want to know for sure 

which headlines call-to-action, and types of content work best for 

your readers. Once you know what strategy is best for you, your 

work become that much more effective. 

 You can split test just about anything, since you might be concerned 

about search traffic, however, you should focus on the element that 

impact on search performance such as lending pages, speed, 

visuals, CTA and so on. 

 Please note that it is a good idea not to run split test solely on 

desktop users, if you are experimenting with mobile testing it is 

good to look at any key user behaviour, especially behaviour 

related to conversions, such as email opt-inform and landing page 

preferences. 

 

8. Learn from Topic Training Model 

 

 There’s no longer any need to waste tom of time researching 

your topic, because someone with better training, resources 

and time has done it for you, 

 Say if you want to create an in depth article about link 

building, here how to research your topic using udemy I have 

put the link for you. Udemy is an online courses geared to 

learn Programming, Design, Business, Photography. Yoga and 

more. They have a great search facility on their website. You 

file:///C:/Users/User/Downloads/udemy.com
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can analyse courses from top results and choose the one who 

suit you. Some courses are free and other you pay for them. 

 

 I reckon spending just 10 to 30 minutes each week studying 

Udemy course modules will not only give you lots of ideas to 

write about, but will also expand your analytical skills and 

gives you a more thorough understanding of your industry and 

your target audience. 

 

 

9. Craft Content Based on your Core Value 

 

 Do you know that personal core value guide an individual’s 

behaviour and choices? The same apply for business value as 

well. 

 Take time to articulate your value in writing, the way Google 

and Buffer have. Google believe in putting their users first. 

Buffer believes in showing gratitude, which helps make their 

social media management tool so valuable to content 

marketers. 

 Their no single rule for defining your core values. Just make 

sure that each value originates from your deeply-held beliefs. 

 

10.  Use Native Ads, but do not be deceptive 

 

 A native advertising is a form of online marketing in which the 

ad content matches the platform on which it’s published. This 

technique has been around for a while now they can offer 

value as something more than just a promotional piece. 

For example: Girlfridayz regular pays for sponsored content on Facebook, 

with a ROI of £50 for every £1 spent. That’s almost 6 times the ROI from 
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Adword. ROI mean return on investment and you can download a free 

calculator to help. 

11. Be ready to Evolve 

 

 Business model evolve and the only way to stay competitive is 

to always work with the current most up-to-date information 

and try not to be caught unware. 

 Also is good to be prepared to satisfy your customers no 

matter what the economic situation or new government policy 

might be. It is your responsibility to evolve with your time and 

target audience. 

 

12. Conduct a competitor Analysis and work with the data 

 

 The easiest way to know what your competitor are doing, in 

terms of where they’re getting backlinks and how many 

quality links they have, is to use the right automated tools. 

 First you need to found out who is your strongest competitors 

are, you can use Google Search for your main keyword (e.g.: 

Business support for sole traders) then check which site are 

competing with you. 

 Another way to found is with SEMrush.com. Plug your main 

keyword into the search box, then click “search”. 

 If you interested in your competitor scroll down to find the 

exact web pages that are competing with you/ 

 Now you can analyse their links, Click one the competing web 

pages to see the number of links that particular page has 

earned. 

 When you scroll down, you’ll see the site where the link came 

from. 

 

 

file:///C:/Users/User/Downloads/SEMrush.com
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13. Get on Local Platform 

 

 Bottom line no matter what you do it is good to always look out for 

keywords used by customers in your locality. 

 You can also increase revenue by targeting local keyword. For 

instance: Girlfridayz launched a full SEO campaign. We had definite 

goal: to increased our website presence, to get more click and 

conversion rate, to build Girlfridayz brand online and subscriber to 

turn into paying customers: by doing that I increase organic traffic 

and attract more click on my website and post. By simply optimising 

for geographical keywords and claiming my business on Google 

Maps, I increased revenue by 100%. Purchase my pamphlet on 10 

SEO Boost for your Website and head down to the shop. 

 

14. Create Headline Based on emotional keyword 

 

 The best way to create lead magnet headline is to target 

emotional keyword. Doing so will supercharge your content. 

People will not only read it, but they‘ll be inspired to share it 

as well. 

 Here are some emotional keyword ideas: 

 How to lose 10 pounds fast 

 How to tone your abs in just 3 weeks 

 Get rid fast of this saggy belly just in time for xmas 

 If you found an article or video targeting any of the keyword 

above, you would respond positively. The reason is because 

these keywords mirror what you deeply desire. 

 If your target audience are looking for keywords and you notice 

a hint of immediacy, you know that those keywords will 

convert into clicks, visits, and sales when you eventually rank in 

Google. 

 

file:///C:/Users/User/Downloads/virtualgirlfridayz.com
file:///C:/Users/User/Downloads/virtualgirlfridayz.com
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 To make your headline high-converting, you should include 

numbers (especially odd numbers) has they outperform even 

numbers. 

 

 Below is another example of headlines based on the emotional 

keywords, 

 “revenue generating ideas” 

 7 powerful revenue generating ideas you can put to 

work now 

 3 steps to success with 9 Revenue generating ideas 

 “How to increase sales” 

 6 Steps on how to increase sale right now 

 How to increase sales in your small business 

1. Better yet it is possible to turn emotional keywords into data-

driven headlines to share your personal experiments and 

results: 

 How to increased Sales: An experiment on how I 

generated £25 000. 

 Case Study: How to increase Sales as a Beginner to 

selling. 

 13 Revenue Generating ideas that yielded £10.000 

Sales and 2,636 email subscribers. 

 

15. Fuel your passion with high quality content 

 

2. Success required dedication, patience, belief and constant 

effort, and it is a whole lot easier to be consistent when you 

are passionate about the thing you doing. 

3. Blogging and business require creativity. The more creative 

you can be, the more opportunity you will have. Consider this 

awake up call for you to become a creative writer. 

4. Listen up and take note: Successful content marketers don’t 

know it all. They have struggled to get things done, too. But 
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because they develop thick skins, they can meet the challenge 

and come out stronger and more influential. 

 

16. Give your audience a Behind-the-Scenes Experience 

 

 If you want to attract a loyal audience and boost your site 

traffic, pre-sell your content and product. 

 Give them an interesting behind-the-scenes experience, like 

the one offered by the London Zoo 

 

17. Curate Content like pro 

A few tips to help you drive more traffic and leads from content 

curation. 

 Research extensively for authority blogs contents. Do not 

curate content from low-quality sites. 

 Stay relevant, every content page you curate into your list 

must be relevant to the topic. 

 Design for user experience first, then optimize for the right 

keywords(but don’t stuff it), 

 Reach out to Bloggers who’s contents you curated and 

notify them. Most of them will share it, if they believe they 

target audiences will benefit from it. 

 

18.  Build Engagement on your own space 

When you work hard to get thousands of Facebook fans, Twitter 

followers, and Google+ connection or  +1, instead work hard to bring 

them to your blog, from there, encourage them to join your email list, 

that’s is where the real engagement happens. 
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19.  Create an Editorial Calendar 

 

 You need an editorial calendar to make your content marketing 

journey less stressful and more rewarding. 

 The more you understand the goal of a content editorial 

calendar, the better your results will be. 

 The importance of the editorial calendar just can’t be 

overemphasised. You need to develop yours quickly as possible 

or us a template. 

 The three steps you need to take to make your editorial calendar 

effective are 

 Know your audience and the content type they’re 

interested in 

 Research your topic thoroughly 

 Create content and measure its effectiveness 

 You also need to find an editorial calendar template that’s right 

for you. Most organisations and marketers prefer the monthly 

calendar template, since it’s a realistic timeframe to measure 

effectiveness. 

 Remember that you need to keep a steady flow of content 

coming in. That’s the way to generate more leads and indexed 

pages, and improve organic traffic. 

 

20. Get maximum mileage out of your content 

 

 Blogging can help you reach more of your target audience. But 

how do you get more referral traffic from content? 

 The majority of your target audience haven’t visited your blog 

yet. They’re on Slideshare, You Tube, Docstoc and other 

content platforms. 

 You’ve got to be everywhere they are. Your content should 

make a mark online. If you’ve spent your precious time 

creating great content, don’t let it sit there in oblivion. 

file:///C:/Users/User/Downloads/slideshare.net
file:///C:/Users/User/Downloads/youtube.com
file:///C:/Users/User/Downloads/docstoc.com
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 Be careful to repurpose only high-quality content the produce 

measurable results the first time around. Not every piece of 

content will necessarily work for this purpose.  

 

21.  Invest in Learning about your audience 

 

 The web is a virtual university, you can learn about anything 

online, if you know where to look. Content marketing will 

continually produce the right ROI when you give it time, and 

consistency work to upgrade your knowledge and skills. 

 Using the right tools, developing your skills, and networking 

smartly will get you the top. But if you really want to succeed 

and reap huge dividends, then you should channel your 

learning efforts towards understanding your target audience 

better. 

 

 

 

 

 

                 

 

 

 

 

 


